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• Summary of financial results                MW

• Q3 2019 Outlook                                  DW
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Highlights: Q2 2019
Net Sales

 Q2 sales were down -8% y-o-y at MSEK 553 (603), after adjusting for currency (+4%).

 Sales in constant currency were down -12%, mostly due to a global OEM dual sourcing 

components during 2019, broadly in line with previous guidance.

 Group sales were constant for the second quarter year-on-year, after adjusting for the dual 

sourcing.

 The book-to bill ratio of 88%, exhibits the usual seasonal trend albeit lower than Q2-18, 

reflecting the more uncertain economic outlook.
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Highlights: Q2 2019
Net Sales (continued)

 The overall market, according to published market indices, suggest the Group’s end 

markets and regions for the second quarter were +2% year-on-year. However the growth 

rates was 3% weaker than the first quarter.

 Whilst our customers’ end markets grew slightly, they have continued to managed risk, 

reducing their inventory, meaning tier 1 suppliers sales have not grown to the same extent.

 Comparable sales by end sector:

 Market demand during the second quarter for medium- and heavy-duty trucks in North 

America declined by 2% year-on-year, but actual sales were weaker than the indices 

suggest, as this sector in particular reduced inventory.

 Agricultural Machinery end sector was mixed, North America and Europe saw demand 

drop whilst the emerging markets remained relatively buoyant.

 Construction Equipment sector continued to be challenging this quarter across most 

geographical regions.

 India - all end application sectors were impacted by the general election which ran 

throughout the second quarter.
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 Q2 2019 reported operating income was MSEK 121 (126), representing an increase in 

the underlying operating margin to 21.9% (20.9) and consistent with FY-18 22.1%.

 The high quality margins have been supported by the Concentric Business Excellence 

programme which has allowed the teams to efficiently reduce our cost of capacity and 

output to meet current market demand, optimising our operational cost base.

 Cash flow from operating activities was good for Q2 but affected by lower sales, MSEK 

128 (142). Net debt was MSEK 102 (132), this gives a gearing ratio of 10% (14). 

 The annual dividend payment in the quarter was 164 (148) & own share buy-backs 

resumed, MSEK 50 (43).

Highlights: Q2 2019
Earnings

24 July 2019
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Summary of financial results



7 24 July 2019

Q2 2019 Results
Group Summary

Trading Performance
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Q2 2019 Results
Group Summary

Cash flow
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Q2 2019 Results
Group Summary

Net debt
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IFRS 16
Items affecting comparability

IFRS 16: Key changes

 Total net assets MSEK  +92

 Mainly land & buildings leases

IFRS 16: Key changes

 Net debt           MSEK +95

 Gearing %                    +9%
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IFRS 16
Items affecting comparability
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IFRS 16
Items affecting comparability

IFRS 16: Key changes

 Created right of use assets 

increases depreciation

IFRS 16: Key changes

 Lease payments now classed 

as financing activities

IFRS 16: Key changes

 Which increases cash flow 

from operating activities
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Q2 2019 Market Data
End-markets & Regions

24 July 2019

North America

 The demand declined in Q2 for 

medium- and heavy-duty Trucks 

 The off-highway sectors, 

Construction Equipment & 

Agricultural Machinery were 

also down year-on-year

Europe

 Steady demand across all end 

applications

South America

 Truck & Construction 

Equipment market slowing

India

 Q2 impacted by the national 

elections, all sectors affected

China

 Continuing trend but growth in 

Construction Equipment slows
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Q2 2019 Results
Segmental analysis by Region

Americas
 Q2 sales: down -21%* y-o-y

 Q2 book-to-bill: 89% (103)

 North America: Sales 

performance impacted by 

the global OEM decision to 

dual source, but book-to-bill 

holds at 89%

 EBIT margins flat

Europe & RoW
 Q2 sales: down -3%* y-o-y

 Q2 book-to-bill: 88% (94)

 Europe: overall flat sales but 

off-highway sectors were 

down in the quarter 

 India: challenging Q2 market 

impacted by the General 

Election

 Continued strong EBIT 

margins 
* Sales growth in constant currency
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Q2 2019 Results
Robust Financial Position

Cash Flow & Working Cap
 Cash inflow from operations 

in Q2: MSEK 128 (148), which 

represents SEK 3.32 (3.61) 

per share

 Q2-19 working capital % sales 

remains an improvement yoy

but affected customer late 

payments and slightly higher 

inventory levels

Net Debt & Gearing

 There were no adjustments to 

the pension liabilities this 

quarter

 Group’s reported net debt 

increased during the quarter 

to MSEK 102 (132), 

representing a quarter-end 

gearing ratio of 10% (14)
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Q3 2019 Outlook
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Q3 2019 Outlook

24 July 2019

 The overall market, according to published market indices, did weaken during the 

second quarter delivering y-o-y growth of +2%, first quarter +5% & FY 2018 +7%. The 

full year forecast for the same indices has been cut to +2% from +4%.

 We continued to see our global customers adjusting inventory levels during the second 

quarter, reacting to a more uncertain economic outlook and we expect this to continue 

in the short term.

 Orders received in the second quarter indicate that sales in the third quarter 2019 will 

be lower than previous quarter after a seasonal working day adjustment. We will 

continue to remove capacity and cost throughout the third quarter.

 Our core markets of North America & Europe are forecasting moderate growth in the 

balance of the year, whilst India, after the General Election is expecting a stronger 

performance in the truck & off-highway sectors, but we reiterate, our expectation is 

the truck segment could weaken towards the end of 2019.

 The Concentric business model has proven its ability to adapt and our supply chain 

management remains vigilant and ready to potential changes in customer demand.

 Concentric remains well positioned, both financially and operationally, to fully 

leverage our market opportunities
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Any Questions?


